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Disclaimer

The contents of this presentation are highly confidential and must not be disclosed to any third party. This presentation is being made available on the basis that the recipient keeps any information contained herein or
otherwise made available, whether orally or in writing, strictly confidential. This presentation is not for retail persons / investors. This presentation must not be copied, reproduced, published, distributed, disclosed or
passed to any other person, directly or indirectly, in whole or in part, by any medium or in any form, at any time without the formal written authorisation of Evercore Partners International LLP (“Evercore”). By accepting
this presentation, the recipient agrees to be bound by the obligations and limitations in this disclaimer.

This presentation has been prepared using materials and information that were made available to Evercore by the recipient and/or information from publicly available sources. In arriving at the estimates, projections,
valuations and conclusions contained in this presentation, Evercore has assumed and relied upon the accuracy and completeness of all financial and other information and data provided by the recipient and / or
obtained from publicly available sources for the purpose of this presentation without independent verification of such information or data. This presentation speaks as of the date hereof and has not been independently
verified and no representation or warranty, express or implied, is made as to the accuracy or completeness or sufficiency of such information and nothing contained herein is, or shall be relied upon as, a representation,
whether as to the past, the present or the future. All information presented or contained in this presentation is subject to verification, correction, completion and change without notice.

In particular, but without limitation, this presentation may contain projections, estimates, forecasts, targets, prospects, returns and/or opinions (together the “Forecasts”) provided to Evercore by the recipient and
Evercore has relied upon the opinion of the management of the recipient as to their reasonableness and achievability (and the assumptions and bases thereof). Evercore has assumed that such Forecasts represent
the best currently available estimates and judgments of the management of the recipient and that such Forecasts will be realised in the amounts and time periods contemplated thereby. The Forecasts involve
significant assumptions and subjective judgments which may or may not prove to be correct and there can be no assurance that any Forecasts are a reliable indicator or future performance, nor that they are attainable
or will be realised. No representation or warranty is given as to the achievement or reasonableness of, and no reliance should be place, on any Forecasts contained in this presentation.

This presentation is necessarily based upon economic, market and other conditions as in effect on, and the information made available to Evercore as of the date hereof. There are a number of risks, uncertainties and
factors that could cause actual results and developments to differ materially from those expressed or implied by these statements and forecasts. Past performance cannot be relied on as a guide to future performance.
To the maximum extent permitted by law, and except in the case of fraud, Evercore, its affiliates and their respective directors, officers, employees and agents expressly disclaim any liability which may arise from this
presentation, or any other written or oral information provided in connection therewith, and any errors contained therein and/or omissions there from.

This presentation was compiled on a confidential basis for use by the recipient and not with a view to public disclosure or filing thereof under state or federal securities laws, and may not be reproduced, disseminated,
guoted or referred to, in whole or in part, without the prior written consent of Evercore.

These materials do not constitute an offer or solicitation to sell or purchase any securities and are not a commitment by Evercore (or any affiliate) to provide or arrange any financing for any transaction or to

purchase any security in connection therewith. Evercore assumes no obligation to update or otherwise revise these materials. These materials may not reflect information known to other professionals in other
business areas of Evercore and its affiliates. This presentation is not directed at, or intended for distribution to or use by, any person or entity who is a citizen or resident of or located in any jurisdiction (including the
United Kingdom) where such distribution, publication, availability or use would be contrary to applicable law or regulation which would subject Evercore and/or its subsidiaries or affiliates to any registration or licensing
requirements in such jurisdiction.

By accepting this presentation, the recipient acknowledges and agrees that Evercore will not act in a fiduciary capacity for the recipient. Evercore may only be regarded by you as acting on your behalf as financial
adviser or otherwise following the execution of an engagement letter between us on mutually satisfactory terms.

Evercore and its affiliates do not provide legal, accounting or tax advice. Accordingly, any statements contained herein as to tax matters were neither written nor intended by Evercore or its affiliates to be used and
cannot be used by any taxpayer for the purpose of avoiding tax penalties that may be imposed on such taxpayer. Each person should seek legal, accounting and tax advice based on his, her or its particular
circumstances from independent advisors regarding the impact of the transactions or matters described herein.

© Evercore. All rights reserved. This presentation is confidential and proprietary to Evercore. Evercore accepts no liability for the actions of third parties in relation to the redistribution of the material
in this presentation.
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Survey Highlights

2023 at a Glance

In our last edition, we said that the secondary market had remained resilient in 2022 despite deteriorating macro conditions. In 2023,
the secondary market once again outperformed a challenging macro, and we believe there is a strong case to suggest that it did so
because of the tools and solutions that secondaries provide to private markets

Relative Macroeconomic Resilience

Financial Market Challenges

Consequences in the Secondary Market

3.0% vs. 2.2%

Global GDP Growth (2023 actual vs. expected)!

The global economy was more resilient than
expected in 2023, with GDP growth exceeding
analysts’ forecasts

$2.9tn vs. $3.3tn

Global M&A activity in 2023 vs. 2022 (-17%)?

Global M&A activity is at its lowest since 2013,
both sponsor-led transactions and overall; global
ECM issuance remains down 60% vs. 20213

$114bn vs. $103bn

Secondary Volume in 2023 vs. 2022 (+9%)

The secondary market rebounded in 2023, driven
by a sharp recovery in LP-led volume, which saw
its second biggest year on record

Key Trends

Interest Rates - 2023 saw interest rate hikes across major
economies in an attempt to slow inflation

Growth is expected to remain subdued in 2024 as tighter
monetary policy continues to take effect

Inflation - Inflation was brought under control in major
global markets in 2023, after starting the year at a 40-year
CPI high

Sticky wage inflation is expected to support core inflation
longer, assuming labour markets remain supportive

Geopolitics - A number of major geopolitical conflicts
emerged in 2023

Against a backdrop of national elections planned in a
number of major countries in 2024, ensuring that these
conflicts don’t spread geographically will be critical

Exit Environment - The muted M&A environment slowed
distributions, particularly for private markets LPs

ECM markets are showing some signs of recovery after a
year dominated by follow-on trades rather than IPOs

Assets - Major indices ended 2023 at near all-time highs -
S&P 500, Nasdaqg and Stoxx 600 up 24%, 43% and 13%
respectively, mainly due to the top 5-7 stocks

Companies generally navigated the macro environment
well and adjusted to zero-interest rates coming to an end
and a return to a more normalised environment

Fundraising - 2023 has been a hard year for GPs, with
fundraises taking longer and many falling short of targets
With just $650bn raised by PE Funds in 2023, this is the
lowest amount since 2017, though at $483m, the average
fund size is at a historic high, suggesting a flight to quality
and increased concentration*

Key Trends

A “Lack of distributions via
<< traditional exit channels further
pushed the PE secondaries
market into the spotlight,
showcasing the powerful tools it
can offer to GPs and LPs alike”

’I

!

o o

Mike Warakomski
MD

2

“Appetite for GP-leds is \L\
influenced by relative value of >
LP portfolio trades; interestin CV ¢~
deals is much higher when the LP

1
1
market is pricing at 90%-+ than i R e
when it is trading closer to 80%”  } Jim Tilson
N, ’ MD

After a slower H1, momentum picked up and 2023 had a
very strong ending, as $73bn closed in H2

Pricing for LP-leds has increased and stabilised,
supporting GP-leds as a result. The market appears to be
in healthy balance; capital is available, but allocated very

selectively towards high-quality opportunities

EVE RCORE PRIVATE CAPITAL ADVISORY

1. OECD Economic Outlook (November 2023 vs. November 2022)

2 2. Refinitiv as of 31/12/2023

3. Dealogic (includes follow-ons, IPOs and convertibles), by value

4. Preqin fundraising report as at 13/12/2023



Survey Highlights

2023 Secondary Market Update

In a turbulent macroeconomic environment,

secondary volume for 2023 remained strong

Secondary Market Transaction Volume ($bn)

134

114
103

2018 2019 2020 2021 2022 2023 H2 H1 H2
2022 2023 2023

As attractive pricing drove LP-led growth in

H1, GP-led volume rebounded in H2

After a muted 2022, LP-led deal volume
rebounded in 2023, slightly below 2021 levels

GP-Led Transaction Volume ($bn)
=H1 H2

68

2018 2019 2020 2021 2022 2023

LP-Led Transaction Volume ($bn)
mH1 ~ H2

66 63

54 55
49

2018 2019 2020 2021 2022 2023

45%
GP-led Volume
vs. 46% in YE22

55%
LP-led Volume
vs. 54% in YE'22

46%

Single-Asset Deals (as % of Asset Deals)
vs. 52% in YE'22

$128bn

Average LP Portfolio Volume Evaluated

For top 10 investors by volume closed

“Macro conditions continue to push LPs for liquidity, driving
a stable LP-led supply with potential for acceleration as
more LPs embrace active portfolio management”

“As a result of market conditions, the bar was raised for
GP-led transactions, which came under higher scrutiny,
particularly on valuation, alignment and performance”

- US-headquartered secondary buyers

“GPs continue to use secondaries to give their best-
performing assets follow-on capital and extend duration for
value creation. GPs are working hard to provide liquidity to
their LPs in the current market environment”

“Asset quality and GP alignment were the key factors in
successfully closing GP-led transactions in 2023”

- US-headquartered secondary buyers

“LP portfolio volume in 2023 was very strong, despite
many deals not getting done, as buyers continued to be
selective and focus on high-quality transactions only”

“As distribution activity slowed in 2023 and interest rates
continued to rise, sellers utilized the secondary market to
re-position their portfolios and access liquidity”

- US-headquartered secondary buyers

EVE RCORE PRIVATE CAPITAL ADVISORY

1. GP-led transaction volume includes $43bn of Single and Multi-Asset Continuation Funds,
3 Strip Sales and Tenders + $8bn of preferred equity, direct transactions & structured solutions



Survey Highlights

2023 Secondary Market Transaction Volume

Transaction volume reached $114bn in 2023, a testament to the importance of secondaries as a liquidity solution to private markets

Secondary Market Transaction Volume Over Time ($bn) Investments by Geography
B | P-led transaction volume ~ EEE GP-led transaction volume % GP-led deals
19% 19% 21% 29% 31% 32% 33% 53% 51% 46% 45%
North America
$43bn of Continuation Funds, LP Tenders 66%
and Strip Sales
+
$8bn of Other!, mainly Secondary Directs
& Preferred Equity 2
== V%
,,,,,, <1%
3 N R Sr Rest of World?
2223 TP =
AGR™M3I™ S - 134
,,,,,, o Investments by Asset Type3
,,,,,,, 103 n
—————— Venture Other
______ Growth
=3 = Credit @4%
Energy /
o 41 Infrastructure
26
38 33 s o=
21
. men HEH EH Buyout
2013 2014 2015 2016 2017 2018 2019 2020 2021 2022 2023

140+ secondary investors participated in our 2023 Secondary Market Survey, including non-traditional investors such as public and private pension plans, sovereign
wealth funds with a dedicated secondary allocation and family offices

Evercore estimates transaction volume in 2023 amounted to $114bn, a 15% decrease from the record year witnessed in 2021; however, an $11bn uplift vs. 2022. Of
the $114bn of capital deployed, 52% was concentrated across the top 10 investors by volume

1. Other includes preferred equity, direct transactions & structured solution
EVE RCORE PRIVATE CAPITAL ADVISORY 4 2. Rest of World includes Africa, Australasia, and Latin America
3. Based on transaction volumes where participants reported this information



Survey Highlights

2023 Secondary Market Key Characteristics

At 55% of transaction volumes, LP portfolio sales again accounted for the majority of transaction volumes in 2023 (vs. 54% in 2022),

though H2 was more balanced

2023 Transaction Volume H1 vs. H2 ($bn)

63

LP
total

Sl

GP
total*

H1 2023 H2 2023
N GP-Led Transaction Volume I |P-Led Transaction Volume

Use of Third-Party Leverage in Transactions?

Excludes fund-level working capital facility

Yes

2022

Yes No
27% 73%

84%

EVERCORE

1.Based on transaction volumes where participants reported this information
5

PRIVATE CAPITAL ADVISORY 2.Based on number of respondents

3. Other includes preferred equity, direct transactions & structured solution

Split by Type of Transaction?

Commentary

GP Liquidity | Other3
Solutions | Strip Sale 794
______ 1%

Tender Offers
@y

Single-Asset
Continuation
Funds
16%

LP Portfolio
Sales
55%

Multi-Asset
Continuation
Funds
18%

Average LTV ratio for Third-Party Leveraged Deals?

Excludes fund-level working capital facility

O

Debt
Portion
32%
Equity
Portion
68%

After a relatively muted H1,
transaction volumes increased
meaningfully in H2. Desire for
liquidity and a narrowing bid-ask
spread drove LP-led transactions,
representing 55% of full year (of
which, 39% was recorded in H1
and 61% in H2)

For GP-leds, Single-Asset
continuation funds declined
slightly as a percentage of
overall transaction volume (at
16% vs. 19% in 2022) while
Multi-Asset continuation funds
volume stayed flat at 18%

In the context of higher interest
rates and more challenging credit
markets, only 16% of
respondents reported using
third-party leverage in
secondary transactions in 2023
(vs. 27% in 2022)

Similarly, LTV ratios also fell
with the average debt-funded
portion of deals falling from 37%
in 2022 to 32% in 2023

4. GP-led transaction volume includes $43bn of Single and Multi-Asset Continuation
Funds, Strip Sales and Tenders + $8bn
of preferred equity, direct transactions & structured solutions



Survey Highlights

Secondary Dry Powder Availability

Despite many respondents reporting a challenging fundraising environment in 2023, secondary dry powder levels are strong and
there is significant capital available to be deployed going into 2024

After a Year of Successful Fundraises, Dry Powder Sits at $166bn... ... And Provides Sufficient Capacity for a Strong Start to 2024

Fund Dry Powder and Expected NTM Fundraise as of December 2023 . . Available Fund Dry Powder
N \ . N
Continuing the trend noted as in the Evercore H1 NS AN Estimated Leverage / Recycling
2023 survey, available dry powder sits at $166bn,
up c.26% relative to YE'22

Estimated LP Co-investors

- Buyers expect to raise an additional $98bn in the

- Avg. L3Y
$166bn -= - | next 12 months, in line with the 2022 number Tr?/r;i?;téon $61bn $56bn
L o e o o o o e e e e e e e e e e e e e e e e e

100%

Dry Powder
l Top 46 buyers as a Multiple @ @
(Dry powder $98bn of L3Y avg. Volume .
o
OO
N

—$500mand. . ~ TS oaEs 1
above)

Top 16 buyers
(Dry powder
~$2.5bn and

above)

~

R R e R R h R

Top 3 buyers
(Dry powder
~$9.0bn and

above)

54% / $90bn $85-
90bn 46% | $76bn

o
2023 YE Dry Powder o To be raised in LP-led / Tender Offers GP-Led
the next 12 months

7’
4

“ = f A g 9 ”
This is not an easy market, but capital is available 5 overall, several major buyers announced sizeable closes in

< 2023 and are being increasingly sophisticated in partnering
N with co-investors for deployment in the secondaries market,
often at scale in GP transactions

In a time of higher interest rates, leverage has become less
attractive for most buyers, though capacity remains, and has
enabled the use of deferral”

“Secondaries remains robust, and there is a lot of appetite for the secondary strategy as
LPs are becoming more familiar with the space”

“Secondaries remains an ‘in-favour’ strategy among LPs in this environment” Fred Stonell
MD

o e e

- Global secondary firms

’
4
\,

 “While 2023 was as a more challenging fundraising environment ™

e o P

\\

EVE RCORE PRIVATE CAPITAL ADVISORY 6



Survey Highlights

The Outlook for 2024

As LP-led pricing increased in 2023, buyers’ appetite for GP-leds regained traction in H2. The ensuing equilibrium, if sustained, will
provide a highly supportive backdrop for a record-breaking 2024 in secondaries

2023 — Buyer Predictions vs. Actuals

What to Expect in 2024

Prediction

for 2023 2023,
LP Stakes P $60-65bn $63bn
Single-Asset
e P $30-35bn $18bn
Multi-Asset
peg P $25-30bn $25bn
Other? P $15-20bn $8bn

The average of buyers’ predictions in January 2023 was a surprisingly
accurate forecast of the increase in 2023 LP volume, on the back of a
muted 2022

Overall GP-led volumes came up short of buyers’ predictions — while
performing strongly, expectations were for a new record to be set,
eclipsing 2021

Comparatively, Multi-Asset transactions volume came closer to

expectations than Single-Assets while tenders, strips, preferred equity
and structured solutions were a good share of the deals closed in 2023

EVERCORE PRIVATE CAPITAL ADVISORY

(/i “2023 saw the combination of a strong need for LP liquidity with the majority of the

Alex Lohgden
MD

s secondary market fundraising. Multiple successful raises allowed the GP-led market to
re-open for quality assets.

Momentum into 2024 is strong - for both LP- and GP-led transactions”

-

’
\,

%

Supply /
Sellers

Given the expectation of an unrushed re-opening of IPO markets and stickiness of high
interest rates further constraining sponsor M&A, many buyers commented that they believe
distribution pace will remain slow through 2024

LPs are therefore likely to continue (i) proactively seeking liquidity in the secondary market
and (ii) expecting their GPs to also turn to the secondary market to offer liquidity

GPs will continue to seek to improve their DPI, which has become a key point of scrutiny
in a challenging fundraising environment

E)

Demand /
Buyers

Current levels of dry powder are at a historic high at $166bn, which is fuelled by large
fundraises by big secondary investors (e.g. Lexington, SP, GS, etc.) with record closes
announced by incumbents. Several new entrants have also entered the market, notably
direct private equity firms and individuals targeting GP-led transactions

While capital is available, buyers remain very selective in deploying it. Several buyers have
shifted towards “more attractive” mid-market opportunities with ‘“better deal
characteristics” overall and typically a higher likelihood of closing

&)

With leverage expected to remain expensive for a few more quarters, persistent inflation and
elevated macro uncertainty, we don’t expect LP portfolio pricing to revert to 2021 or
COVID highs in the near term. Conversely, the upward pricing correction of 2023 is

Pricing carried forward into 2024, which should contribute further momentum to the GP-led market
*{: “The market appears particularly balanced as we start the year, supporting the idea that
) ! 2024 has the potential to be the biggest year for secondary volume to date,
- » S ! including increased adoption by credit and other asset classes”
Justin Resnick ‘
MD

1. Includes Multi-Asset Continuation Funds, Strip Sales, and Tenders

7 2. Other includes preferred equity, direct transactions & structured solution



GP-Led

Focus on GP-led Transactions (1/2)

GP-led transactions regained momentum in H2 2023, which closed as the second largest half ever for GP-leds, with buyers doubling
down on Industrials (+7% YoY), Financials (+5%) and Healthcare (+3%)

2023 Marked the Second Largest Year on Record for GP-Led Transactions

Transaction Volume Over Time ($bn)

mm4+H ¢ H T T S !
H1 iz : GP-led volume first muted by preference for 1
: LP-leds in a low-pricing environment, then :
I rebounded as LP-pricing recovered I
)
38 =iy X >
35
30
27
24
18 20
16
12 11
. 8 8
2018 2019 2020 2021 2022 2023

Amid a Challenging Macro, Cyclical Industries Fell as % of Transactions

High Quality Deal Flow in 2023 Meant That Buyers Could be More Selective

GP-led Transaction Volume Evaluated in 2023 (in $bn and number of deals)

Max: $120b . .
8 n : Consistent with trends demonstrated

1

:

| '~ in H1 23, buyers were selective

: X with deal flow. The largest buyers
, ' evaluated up to $120bn of potential
: v opportunities. A number of these are
| either set to close in 2024 and not

captured in 2023 totals or were
never properly launched

— ]

Qt. 3: $63bn

Qt. 2: 85

That being said, the average buyer
reviewed only $27bn of volume
(vs. $55bn actual volume closed)

and 85 deals in 2023

Qt. 2: $27bn ot 1: 45

t. 1: $3bn
in: $0.1bn

Min: 1

North America Remained the Most Dominant Geography by Volume!

Split by Underlying Companies’ Sectors
N 2023 2022

Industrials 14% A combination of

. market slowdown and
steep pricing in 2023
saw consumer and

|
20% I | technology deals fall
TVT [ ——— ] 7% o : out of favour relative
___________________________________ ; to previous years now
Health Care [ n, 18% representing 12% of
—— 140 and 17% of volume vs.
Fl 9% 20% and 22% in 2022

Others

EVERCORE PRIVATE CAPITAL ADVISORY

Split by Underlying Companies’ Geography

North America

69%

Rest of the World?

@ 4%

1.Based on transaction volumes where participants reported this information
2. Rest of World includes Africa, Australasia, and Latin America



GP-Led

Focus on GP-led Transactions (2/2)

Asset Deals (Single- and Multi-Asset Continuation Vehicles) continued to represent the majority of GP-led deal flow at 76% as strip

sales and tenders are generally less favoured by buyers

Split by Transaction Type!

LP Roll / Sell Preferences: Asset Deals vs. LP Tenders?

Commentary

-~
Sy

Other?

Asset Deals* ®

16%
Strip Sales

16%

i Rolled  22%

\
\ :
Tender Offers Y& Multi-Asset
A | Continuation
: 'l Fund
3 ! Sold
\
\\ ,,' Took
N liquidit
N /5 q y
Single-Asset S ‘ __________ 1
¢ g 1 2022 2023 2022
Continuation ’ 1
Fund S : 76% Asset
| deals :

Investors Offering Follow-On and / or Staple Capital®

LP Tenders

Average Age of Fund Involved in GP-led Deals?

= Historically, LPs have taken
liquidity at a much greater rate
in Asset Deals than in tenders,
as they tend to be a targeted
solution for assets requiring more
time, (vs. tenders which have a
broader fund-level application)

= |n 2023, as Evercore data shows,
this trend continued with 85% of
LPs opting to sell in Asset Deals.
However, key market dynamics,
including better familiarity with
continuation fund transactions
and the growing sophistication
of LPs, will likely drive more LPs
to capitalise on these

2023

opportunities going forward

= After a second year of slowing
distributions, buyers reported a
marked increase in LPs taking
liquidity in tenders, from 18% to
30%, (supporting a 5 to combined
8% increase of total GP volume
for tenders and strip sales)

21%

13%
]

Unfunded capital as part of GP-

90% 40%
82%
7% 33%
27% 28%
20% 18%
14% 18%17%

Follow-on Staple None 1-3years 3 - 6 years 6 - 9 years

2020 W 2021 EEE 2022 EE 2023 2022 W 2023

1. Based on transaction volumes where participants reported this information

EVE RC O RE PRIVATE CAPlTAL ADVlSORY 2. Other includes preferred equity, direct 9 transactions & structured solution

3.Based on number of respondents

led volume continues to drop,
suggesting that buyers are more
selective with ways to provide new
money

9 years+

4. Includes Single-Asset and Multi-Asset Continuation Funds, and Strip Sales
5. Based on Evercore internal data



GP-Led

Focus on Single-Asset Transactions

At 35% of GP-led deals, Single-Asset transactions still represent a big part of the secondaries market, typically around star assets

Single-Asset Transactions Comprised 35% of Total GP-led Volume

Single-Asset Deal Volume ($bn) = ;e cmmm e e e - -
= 1 H2 : Buyers exhibited a preference for ]
i diversification in H2 2022 and H1 2023 after !

28 | 2semesters of elevated Single-Asset ]

! volumes, thus prioritising Multi-Asset I
: transactions and portfolios, before reverting :
: to more attention to Single-Assets as :
I |

pricing reverted

12

2020 2021 2022 2023

Fewer GPs are Targeting Single-Asset Specific Fundraising?

Raising a Dedicated Single-Asset Fund in the Next Year e

- -

,—"’
’

s X “ w
/' “The Single-Asset segment remains s~ o W SN
undercapitalized, however (i) s/ 2 N
secondary players scaling up, ’
coupled with (ii) the growth of the 4
syndicate market & (iii) new
entrants from the direct GP world,
will help alleviate the capital
constraints over time, and support
further growth in this part of the
market” /

/’,
-

__—__

- i~
-

--_——’

73% ’

\
N - \
pNPtlas 94% Vv ’
4
No \\

Joy Savchenko D ,/'

~

SMD S 20
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Single-Asset Deployment vs. Capacity in 20231

Largest Amount Deployed Largest Amount that can be
Deployed

5%

15%

18%

Qo'

I <$50m I $50 - $150m $150 - $300 >$300m

In 2022, 30% of
respondents
indicated a $150-
300m range for a
max. potential ticket.
In 2023, this figure
dropped to 18%, as
(i) the pool of buyers
we surveyed has
broadened, featuring
more smaller groups,
and now that (ii) 5%
of participants are
able to increase their
maximum potential
ticket >$300m

Approximately a Quarter of Single-Asset Deals Involved a Third-Party GP?

Buyer Perception of Third-Party Sponsor

Indifferent

Prefer Deals Without a 3rd Party Sponsor
Slight Preference for These Structures
Strong Preference for These Structures

1. Based on number of respondents

Deals Closed Involving Third-Party Sponsor

vs. 43%
in 2022 1

- = ——

[//

I
I
I
-

N Single-Asset Deals with 3rd Party Sponsor

[ Single-Asset Deals Without 3rd Party

Sponsor




LP Portfolios

Focus on LP-led Transactions (1/2)

The secondary LP market in 2023 was underpinned by an unmistakeable trend: the need for liquidity. At 55% of total volume, LP
transactions represented $63bn of volume, driven by the attractive pricing as supply and demand of portfolios shifted

As Bid-Ask Spread Narrowed, Deal Flow Increased Sharply in H2 2023...

Transaction Volume Over Time ($bn)

. Hl H2
y T T Tt TTTTETTEETTEETIEEETIEEEIEIEEEIEEE TR 1
I LP-led volume muted by macro uncertainty and resulting :
: difficulty for buyers to underwrite highly diversified portfolios i
I of assets :
I o e e e e e e I e e e e -T __________
| I
I 48 I
I} }
= e \____‘. T e \____‘. 38
29 29 29
20 i = 2
17 18
. : .
2018 2019 2020 2021 2022 2023

Despite Many Buyers’ Perceptions, Pricing was Relatively Constant in 20231

Blended Average Market Pricing (% of NAV)

82% “LP transactions became overpriced in the

0,
5% last quarter of 2023”

“There was a wide bid ask spread in 2022
and Q1 and a narrowing of spread and
greater number of transactions in H2 2023”

;

“Pricing in H2 in particular reflected buyers
willingness to pay up for good managers
and good funds. Eclectic portfolio sales
were harder to transact on even with high
discounts.”

- Global secondary buyers

H1'23 H2'23

EVERCORE  PRIVATE CAPITAL ADVISORY 11

...and Pipelines Suggest FY Volume Could’ve Been Significantly Larger

LP-Led Transaction Volume Evaluated in 2023 (in $m and number of deals)

:r Max: $165bn — Max: 500 : E_
| ! 1 Similarly, as for GP-led
: : : transactions, data from the
I : ! larger buyers point to
: I : significant overhang, with
: : : transactions either due to close
i I , shortly / unable to close in 2023
o SR DE - Qt.3:248, : . .
Qt. 3: $70bn , LP-led volumes reviewed align
1 more closely with market
: volume than for GP-led figures,
Qt. 2:130 ' pointing to a higher closing rate
Qt. 2: $21bn Qt 1:61 L ___
Qt. 1: $5bn X
Min: $0.1bn Min: 10

Split by Size of LP Interest Portfolio

Over $1bn Single LP
Interest
$500m — 1bn
~ 9%
Sub $100m $250m —
500m
51%
26%
$100m —
250m 91%
Multi LP
Interests

1. Based on Evercore internal data



LP Portfolios

Focus on LP-led Transactions (2/2)

Relative to 2022, the proportion of very young funds was significantly reduced, as buyers aimed to focus on portfolios offering better
nearer-term liquidity profiles

Active Portfolio Management

Split by Fund Vintage of LP Stakes Acquired? Split by Underlying Fund Strategy? Remains the Main Reason for Salel
' In 2023, buyers were ab!e to | 3% 2% FOFs & Other FoFs wind downs
i purchase older portfolios 1+ 0/ N m—z% 1% 3% 4%
: again, relative to 2022 where : M 63% M 5% 4% = Eneldig 6% 4% Non-core / retracting
I only 23% of LP stakes ! 206 T Real Estate 3% from asset class
! acquired were >2019 ! - 7% | g _ \ 6% Reg. pressure
L N e 24% N Credit / Mezz / Dist.
S~ N K S .
T o, Infrastructure Denominator effect
14% 16% 8% (SN
9% 10% 9% 0% . DRSS EA enre = Dist. / liquidity-driven
l sy A% 4% 73% w = Growth 74% 75%
= Active port. mgt.
4 4 = Buyout 4 4 > 2
< 2013 2014 2015 2016 2017 2018 2019 2020 > 2022 2023 2022 2023
2013 2020
A “In 2024, we anticipate a potential record-breaking year for LP secondaries, driven by heightened demand and substantial dry powder, coupled with a

2 sustained influx of LP interest supply early in the year. Despite a general shortage of regular exit activity for LPs, GPs are poised to re-enter the fundraising market

following a subdued 2023. While LPs aren't facing liquidity constraints, they are keen on supporting core GPs and maintaining a diversified portfolio across

vintage years. The strategic utilization of tactical LP sales and other forms of portfolio liquidity is a key approach, especially amidst the return to an optimistic market
sentiment and preceding a second half of the year marked by significant elections around the world"

N-----—”

David Markson

’

\,

SMD
While the Vast Majority of Funds Sold are US and Europe-Focused?... ...Asian Sellers Represent a Significant Share of the Market?
Split by Fund Geography Split by Seller Geography

North America

North America

APAC 54%

69%

APAC

Rest of World?

<1%

1%

Rest of World?

1. Based on number of respondents

EVE RCORE PRIVATE CAPITAL ADVISORY 12 2. Based on transaction volumes where participants reported this information

3. Rest of World includes Africa, Australasia, and Latin America



2024 Focus

Buyers’ Predictions for 2024

Broad market consensus is that secondary transaction volumes in 2024 will exceed 2023, with LP-led deal flow expected to account
for ~50% of transaction volumes

Expected Valuation Levels? Expected Secondary Market Volume? Expected Split by Transaction Type?

Lower than 2023 Flat compared to 2023

Will Increase Strip Sales
4%
3%

Tender Offers

Will Decrease

Multi-Asset
Continuation
Funds
Will Remain
Generally the
Same Single-Asset LP Portfolio
Higher than 2023 Continuation Funds Sales
Predictions for 2024!
2023, Prediction for 2024 “A number of direct private equity firms and individuals enter the secondary E
a i universe to try and capitalize on the perceived growth ahead, in particular related to |
i GP-led transactions” i
LP Stakes | 2 $63bn $67-72bn 4 — .
ale €o
B e S S S - O S o oo o SMD
; : [ “We are entering ’24 with the strongest structural support for significant \‘\
Single-Asset > $18bn $27-32bn 4" i volume growth in recent memory — a persistent limited distribution i
CVs i environment has led to record backlog while buyside dry powder is at a new !
! high watermark. It seems that only a macroeconomic shock could de-rail |
9 YoY volume growth” ) Ryafgﬁ%hmff
Multi-Asset
GP-led? } $25bn $25-30bn t ,j “In 2024, we expect GPs to continue executing Multi-Asset deals with the aim
<4 of returning a significant amount of capital to LPs, especially ahead of i
"=y fundraising. To retain exposure to their best performing companies, we also 1
| €xpectto see more Single-Asset deals; some of these will be of significant size !
Other3 } $8bn $7-11bn = Francesca Paveri i and may comprise of a mix of direct investment stakes, secondary buyers and the |
Fontana \ broader syndicate universe” J
SMD N -

1. Based on number of respondents
EVE RC O RE PRIVATE CAPITAL ADVISORY 13 2. Includes Multi-Asset Continuation Funds, Strip Sales, and Tenders

3. Other includes preferred equity, direct transactions & structured solution



Infrastructure

Focus on the Infrastructure Secondary Market

A handful of very large LP portfolios were acquired by several buyers as a mosaic and accounted for a very large share of the total

market, which allowed infrastructure volume to increase again in 2023

Infrastructure Secondary Volume ($bn)

Volume of Infrastructure Secondary vs. Total Secondary Volume

6% 6% 5% 5% 10% 6% 7% 7%

CAGR 16 —
7.6

$8.0bn

Total Volume Closed (7% of total)

6.0
35 4.0 4.0
2.2
2016 2017 2018 2019 2020 2021 2022 2023
Minimum :
Return Ma_x .
Expectations Duration

(Net IRR)?

70%

N 89%-10% mmm | P Portfolio Sales
= 10%-12% mmm Single-Asset Continuation Funds
>12% mm Multi-Asset Continuation Funds
Strip Sales

N <10 Years
B 11-15 Years
16 Years+

./ “Infrastructure remains one of the fast-growing (and still undercapitalised) sub-sectors of secondaries - large
~.. dedicated specialist funds are now being raised and are deploying in mostly higher-returning opportunities in the core+
/ value-add space. Large diversified LP portfolios have traded last year, and we expect that trend to continue

Jasmine Hunet into 2024, alongside a few well-selected, high-quality GP-leds. Non-specialist buyers (primary allocators) are also

o —————

Lamourille X key market participants
SMD
EVE RCORE PRIVATE CAPITAL ADVISORY 14 1

N

= The infrastructure market in 2023

has been characterised by
several outsized LP
transactions, weighted towards
sellers based in Asia and the US

While a lot of capital has been
raised, these sales have
consumed a lot of the dry
powder, which buyers will need
and aim to replenish in 2024

The “core” part of the market is
not properly served by the
secondary market, with no
buyers reporting net IRR
expectations below 8% and
limited appetite for longer-
duration assets

It will be interesting to see how
the secondary market may be
impacted by large, recently
announced acquisitions of
infrastructure platforms by
groups such as BlackRock, CVC
and General Atlantic

Based on transaction volumes where participants reported this information



Focus on the Credit Secondary Market

Credit & Structured

With $5.8bn of transaction volume in 2023, representing approx. 5% of the secondary market in 2023, private credit secondaries is
expected to be an attractive area of growth for secondary investors in the coming years

Market Supply?

Split by Strategy?

Lower
30%
Transaction
Supply in 2023
vs. 2022 y
Higher
10%
Significantly
Higher
Dry Powder & Fundraising?
Fundraising in 2024
No
$6.7bn
Dry Powder at YE
Yes

EVERCORE PRIVATE CAPITAL ADVISORY

Special
Situations
23%

$5.8bn

Total Volume Closed (5% of total)

1st Lien
Mezzanine
2nd Lien
Minimum Unlevered IRR Target?
9% - 11%
>119% (3%
1. Based on respondents to a separate credit survey

15 2. Based on number of respondents

Credit continues to be a source of
potential step-function growth
for the secondary market,
spurred by direct lending
tailwinds. However, despite the
new entrants and good fundraising
momentum, volume remains
relatively muted

For 2024 to be a true break-out
year for credit, we will look out for
one or more of the following to
materialise: (i) lower rates
reducing investors' cost of capital
and bid-ask spread with it, (ii)
continued education of credit GPs
and greater acceptance of
secondaries, balancing LP- and
GP-led volumes, (iii) investor
appetite broadens beyond
senior credit, and / or (iv)
successful fundraising efforts
enhance market capitalisation and
competitive dynamics

Higher rates supported returns
in 2023, also limiting the overall
volume, as sellers who could do
so, held on to their credit portfolios
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